
 
A case study: facing unexpected opposition in a very public forum 
 
When your campaign comes into the public eye, you may find that people come out from the woodwork after 
remaining quiet throughout the bulk of your consultation work. You need to be ready to respond positively, and 
fast.  
 
The following articles have been reproduced with kind permission of the Northern Advocate and are an example 
of this kind of situation, encountered during the Whangarei Harbour marine reserve campaign. 
 
These objections were easily responded to and were in fact irrelevant to the purpose of the proposed marine 
reserve and criteria of the Marine Reserves Act. They were also highly exaggerated. 
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